INTRODUCE XPIRIENT TO 30 NEW PROSPECTS EACH MONTH!
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XPIRIENT

FOCUS BOARD

4-STEP INVITE

PRODUCT SALES
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PHASE 1— 30 DAYS

Book 3 Launch Events

Make 30 Personal Exposures

Register for the Next Company Event

Listen to 30 Minutes of Personal Development Daily

Register for the Xpirient Cash App & Hurdlr Submit
Your Bills for Discounts

Book Your Complimentary Vacation ($4000 Value)
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TEAM WHO ATTENDED MAJOR TRAINING EVENTS
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NEW ANNUAL NEW MONTHLY RETAIL
MONTH EXPOSURES ELITE MEMBERS ELITE MEMBERS CUSTOMERS VOLUME INCOME

1 30 2 4 10 2,550 $950 3%k
$120/moNTHLY AMBASSADOR
(Free Membership + Business)
2 210 14 28 70 17,850 $2,360 6%k
$800,resiDUAL AMBASSADOR
3 1,290 86 172 430 | 109,650 $11,000 | sAPPHIRE
$6,800/RES|DUAL AMBASSADOR
4 7,770 518 1,036 2,590 | 349,650 $33,000 | EMERALD
$13,3OO/RESIDUAL AMBASSADOR
O 46,650 3,110 6,220 15,550 | 3,965,250 $343,000 CROWN
563,370resipua. | AMBASSADOR
ares of Leadersnip Foo

There Are NO GUARANTEES Regarding Income. The Success or

Failure of Each Independent Consultant in Xpirient, Like any Other

Business, Depends on the Independent Consultant's Own Skills,
Dedication, Personal Effort, and Leadership Qualities.




